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Contact Information 
Name:  

Company: 
Address:   

Home Phone: 
Business Phone: 
Cell Phone:  
Email: 
Website(s)  
1.  What is your mission statement for your business?  

2.  Do you feel you are achieving your objectives – both professional and personal?  If not, what do you feel are the biggest obstacles holding you back?
3.  Up to now, who has been paying you for your expertise and why?  What types of businesses or individuals?  
4.  How many people each month contact you to request more information about what you do?  What percentage of those people ultimately buy something from you? How much do they pay on average for your products, services, etc.?

5.  Which of the following things do you have in place right now which gives you on-going exposure to people?  Put an X next to each that you have: 
· Speaking engagements (if so, how many per year and to what kind of groups) 
· Articles appearing regularly in publication or on websites 
· Blog (if so, how many readers?) 
· Your own radio/TV show (if so, how many listeners?) 
· Your own newsletter/magazine 
· Your own teleseminars 
· Other
6.  What is the most important thing I can help you with during our 30-minute phone consultation?
What are one or two myths, which most people believe that you can shatter? 
Describe your vision of your personal and professional life in the next year?

Describe your vision of your personal and professional life in the next 3 years?

Describe your vision of your personal and professional life in the 5 years? 
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